
Capstone, ticker symbol C-A-P-S, has closed the acquisition of Carolina Stone Products. 
The deal expands Capstone into the Southeast U.S., one of the fastest-growing markets for 
hardscape and masonry products. This M&A transaction is immediately accretive to 
revenue and profitability and strengthens Capstone’s building products platform. 

I’m pleased to announce that Capstone has closed the acquisition of Carolina Stone 
Products, adding this strong regional business to our growing building products platform. 
This acquisition expands Capstone into the Southeast U.S., one of the fastest-growing 
markets for hardscape and masonry products. 

With Capstone’s broader product portfolio and superior sourcing, Carolina Stone will gain 
new opportunities for growth, stronger margins, and the ability to deliver more value to 
builders and contractors. 

This M&A transaction is immediately accretive to revenue and profitability, creating 
synergies in cross-selling, purchasing power, and logistics that boost eIiciency and 
margins. 

For Capstone, ticker symbol C-A-P-S, this is just the first step in our strategic growth plan. 
This is only the beginning. 

I’m pleased to share a major milestone for Capstone, ticker symbol C-A-P-S. We’ve closed 
the acquisition of Carolina Stone Products, welcoming them into the Capstone family. This 
is a strategic move that expands our building products platform and strengthens our 
position in the high-growth Southeast U.S. market. 

With Carolina Stone, Capstone now has a strong presence in one of the fastest-growing 
regions for hardscape and masonry products. This expansion increases our market share, 
builds our wholesale distribution network, and creates powerful opportunities for revenue 
growth and profitability. 

Carolina Stone will benefit from Capstone’s broader product portfolio and superior 
sourcing relationships. These advantages will accelerate growth, strengthen margins, and 
enhance pricing power — allowing us to deliver more products, better value, and higher-
quality service to our customers. 

This acquisition deepens Capstone’s connections with builders, contractors, installers, 
and dealers. We can now provide better service, more training, and stronger technical 
support — helping our customers succeed while building loyalty to our platform. 

Together, Capstone and Carolina Stone can cross-sell products, share best practices, and 
leverage combined purchasing power and logistics. These synergies improve eIiciency, 
reduce costs, and increase profitability across our business. 



This M&A transaction is more than a milestone — it’s the beginning of Capstone’s long-
term growth strategy. It is immediately accretive to revenue and margins, and positions 
Capstone to deliver lasting value to shareholders, employees, and customers. 

Carolina Stone is our first step. For Capstone, ticker symbol C-A-P-S, this is only the 
beginning. 

 


